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                Sales has changed. Give your sales team the tools they need.
Prospects are more informed – and more distracted than ever.
DOWNLOAD this Best Practices White Paper and see how you can equip your sales team to deal with a new breed of buyer and help your sales reps actually add value to the transactions.
Learn how you can help your team:
	Sell in a Competitive Market
	Sell with a Smart CRM
	Track Sales Interactions and Engagement Patterns
	Scoring Prospects by Buying Signals

Salespeople need tools that leverage their new role in the age of the customer.
DOWNLOAD this White paper for a new perspective.
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